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BY JEB BING
 Millennials are more confident than any 
other age group that their recent home 
purchase was a good financial investment, 
according to a study by the National Associa-
tion of Realtors.
 In its “Home Buyer and Seller Genera-
tional Trends” analysis of 2013 data, the NAR 
reevaluated the generational differences of 
recent home buyers and sellers. It found that 
while eight out of 10 recent buyers considered 
their home purchase a good financial invest-
ment, the number was even higher, 85%, for 
younger buyers under the age of 32.
 “Home ownership is an investment in your 
future, and is how many younger American 
families begin to accumulate wealth,” said 
Paul Bishop, NAR vice president of research. 
“The oldest of the Millennial generation are 
now entering the years in which people typi-
cally buy a first home, and despite the recent 
downturn, home ownership still matters to 
them.”
 “The sheer size of the Millennial genera-
tion, the largest in history after baby boom-
ers, is expected to give a powerful boost to 
long-run housing demand, though in the 
short-term, mortgage accessibility and stu-
dent debt repayment remain challenges,” 
Bishop added.
 The study found that the largest group 
of recent buyers was Generation X Ameri-
cans, those born between 1965 and 1979, 
who comprised 31% of recent purchases, 
followed closely by Millennials, sometimes 
called Generation Y, those born between 

1980 and 2000, at 28%.
 Percentages of recent home purchases 
among prior generations were significantly 
lower. Some 18% were Younger Boomers, 
those born between 1955 and 1964; 14% 
were Older Boomers, Americans born be-
tween 1946 and 1954; and 10% were from 
the Silent Generation, those born between 
1925 and 1945.
 The median age of Millennial home buyers 
was 28, their median income was $66,200 
and they typically bought a 1,700-square-
foot home costing $165,000. The typical 
Gen X buyer was 39 years old, had a me-
dian income of $93,100, and purchased a 
2,100-square-foot home costing $235,000.
 The previous living arrangement of recent 
buyers varied greatly across the generations. 
Among Millennials, 65% rented an apart-
ment or house and 22% lived with their 
parents, relatives or friends. More than half 
of all Baby Boomer and Silent Generation 
buyers owned their previous residence.
 The study found that older generations 
of home buyers prefer more recently built 
homes. Millennials typically bought homes 
built around 1986, nearly a decade older 
than the homes typically bought by the Silent 
Generation.
 Younger buyers had a tendency to stay 
closer to their previous residence, often stay-
ing within 10 miles, whereas older buyers 
moved longer distances, typically more than 
20 miles from their previous home.
 Younger buyers were more likely to buy in 
an urban or central city area than older buy-

ers, with 21% of Millennials buying a home in 
an urban location compared to only 13% of 
Older Boomer and Silent Generation buyers.
 The reason for buying a home also varies 
across the generations. Younger buyers most 
often cited the desire to own a home of their 
own whereas older buyers wanted to be 
closer to family and friends. When it comes 
to factors influencing neighborhood choice, 
younger generations cited convenience to 
jobs, affordability of homes and quality of 
the school district. Older generations placed 
higher importance on convenience to family 
and friends and healthcare facilities.
 When it comes to a home’s green features, 
younger buyers placed higher importance on 
commuting costs than older generations who 
placed higher importance on a home’s energy 
efficient features and living in an environ-
mentally friendly community.
 Millennials tended to make more com-
promises with their home purchase than 
any other generation. Millennials most often 
conceded on the price and size of the home, 
lot size, distance from job and style of home, 
whereas nearly half of Older Boomer and 
Silent Generation buyers made no compro-
mises on their recent home purchase.
 As the age of recent buyers increases so 
does the rate of owning more than one home. 
Among Millennials, 8% own more than one 
home, which could include either a vacation 
home or investment property, compared to 
21% of Gen X-ers, 28% of Younger Boomers, 
and 27% of Older Boomers, and 26% of the 
Silent Generation.

 Home buyers of all ages often begin the 
home buying process by looking online for 
properties for sale. However, the frequency 
of use of the Internet to search for homes 
decreases as age increases. Ninety percent 
of Millennials frequently used the Internet 
to search for homes compared to less than 
half of Silent Generation buyers. Younger 
generations of buyers were also more likely 
to find the home they purchased through 
the Internet while older buyers most often 
learned about the home they purchased from 
their real estate agent.
 Buyers of all ages gain many benefits 
from working with a real estate professional. 
Among the age groups, younger buyers are 
more likely to want an agent’s help under-
standing the home buying process, presum-
ably because many are buying a home for the 
first time. Younger buyers were most often 
referred to their agent by a friend, neighbor 
or relative whereas older buyers were in-
creasingly likely to work with the same agent 

Which Darlene Crane 
did your Home Loan?

Darlene Crane
Real Estate Mortgage Advisor

349 Main Street #203 - Pleasanton

A "Preferred Lender" 
with Builder and Real Estate 
Companies for over 37 Years.

About the Cover

Millennials buying homes at rapid pace

PAID ADVERTISEMENT

The Pleasanton office of Better Homes and Gardens Tri-Valley Realty is very proud to recognize 
Gina Piper for her amazing results in 2012 and for winning the Pleasanton Weekly Readers 
Choice “Best Realtor in Pleasanton Award” for the second consecutive year.

During 2012, Gina accomplished all of the following:

Gina has been a REALTOR® in Pleasanton for over 17 years and she is a consistent top 
performer in our office. Beyond her work with her clients, Gina also has recently assumed the 

training. She is also very active in our community managing the very popular Living in Pleasanton 

Please join us in applauding Gina for her awards and for everything she 
does for her clients and her peer agents within our office. We’re lucky 
to have her as part of our agent family. 

2013 2012

Gina can be reached at 

Gina@GinaPiper.com 

or 925-200-0202

See MILLENNIALS 22

PAID ADVERTISEMENT

“Katie is so genuine... Katie made our first time buying a home fun 
and exciting! She helped us look at the big picture and often changed our per-
spective.  We valued her opinion and she was helpful with her vast knowledge 
of the Tri-Valley area. Katie is the best and now a dear friend!”
– Mr. & Mrs. Kevin Huff

It is my goal in every transaction that the process is streamlined, informed and 
a little fun. For more information about buying or selling 
your home, give me a call. 
(925) 216-9083

What Katie’s Clients Are Saying...

BRE # 01507863

Katie Moe
Better Homes and Gardens  
Tri-Valley Realty

(925) 216-9083
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they previously used to buy or sell a home.
 When it comes to choosing an agent, 
reputation was important to buyers of all ages; 
however, younger buyers more often cited an 
agent’s honesty and trustworthiness as the 
most important factor compared to older buy-
ers who most often cited the agent’s knowl-
edge of the neighborhood, perhaps because 
older buyers tend to move further distances 
and may have less familiarity with the area.
 The median down payment for Millen-
nials was 5%, considerably less than older 
generations of buyers whose down payment 
ranged from 8% for Gen X buyers to 22% 
for Silent Generation buyers. Younger buy-
ers who financed their home purchase most 
often relied on savings for their down pay-
ment whereas older buyers were more likely 
to use proceeds from the sale of a primary 
residence.
 “An interesting finding is that Older Boom-
ers and Silent Generation buyers found the 
mortgage application and approval process 
more difficult than expected compared to 
younger buyers,” said Bishop. “This under-
scores the ongoing challenges that many 
credit worthy home buyers face with today’s 
tight credit standards.”
 The largest group of recent home sellers 
was from Generation X, comprising 30% 
of recent sales, followed by Younger Boom-
ers (21%), Older Boomers (21%) and the 
Silent Generation (19%). As the age of sellers 
increased, the share of married and unmar-
ried couples declined and the percentage of 
single female home buyers increased, from 
4% among Millennials to more than 17% 
among Boomer and Silent Generation sellers, 
perhaps due to death or divorce.

 Like buyers, older sellers tend to move 
greater distances, and are more likely than 
younger generations to move out of the state 
or region. While younger buyers typically 
moved to larger, higher priced homes, the 
data shows a clear trend of downsizing to 
smaller, less expensive homes among the 
Older Boomer and Silent Generations.
 Typically the older the seller the longer the 
tenure in the home. While Millennials had 
been in their previous home for about five 
years, Gen X-ers stayed eight years, Younger 
Boomers owned their home for 11 years, 
Older Boomers stayed for 13 years, and the 
Silent Generation kept their previous home 
for 15 years.
 The reasons for selling a home also var-
ied among the generations. Younger buyers 
were more likely to move to accommodate 
job relocation or a desire to upgrade to a 
larger home. In comparison, older buyers 
were often looking for a smaller home due 
to retirement and because upkeep was too 
difficult due to health or financial limitations, 
or to be closer to family or friends.
 When it comes to negotiating, older sellers 
are often more willing to reduce their home’s 
asking price but are less likely to offer buyer 
incentives such as home warranty policies or 
assistance with closing costs.
 Of sellers working with real estate agents, 
the study found that older generations of 
buyers are more likely to use full-service 
brokerages in which agents provide a broad 
range of services. While more than two-
thirds of Millennials used full-service bro-
kerages, they were more likely than other 
generations to choose limited service, such 
as through a discount brokerage, or minimal 
service such as simply listing the home on a 
multiple listing service, presumably because 
they have less equity in their home. 

DRE # 00882113

Blaise Lofland
(925) 846-6500
www.BlaiseLofland.com

831 SUNSET CREEK LANE, 
 PLEASANTON

Just listed! This highly sought 
after location offers views of 
the Pleasanton Ridge and Mt. 
Diablo on a private approxi-
mate 12,131 square foot lot. 
Four bedrooms plus a bonus 
room, three bathrooms. The 
open floor plan with volumed/
coffered ceilings offers a gour-
met kitchen and expansive 
master suite. The expansive 
and professionally landscaped 

rear yard offers several fruit trees and raised garden beds. Close to schools and library, walking distance to 
downtown Pleasanton and quick access to 680. Call for more information! OFFERED AT $1,549,000

BRIDLE CREEK

10758 INSPIRATION CIR, 
DUBLIN

Just Listed! This beautiful, 
model like upgraded home 
sits on a private lot with views. 
This floor plan is spacious and 
open with raised ceilings. The 
gourmet kitchen offers gran-
ite counters, island, and a gas 
range. Additionally, this newer 
home offers a spacious separate 
formal dining room. The mas-
ter suite is expansive with walk 
in closets, an oversized tub and 

separate stall shower. The property has upgraded landscaping and the rear yard offers a large patio, a spacious 
grass area and a dog run. Call for more information! OFFERED AT $979,000

HANSEN HILL

OPEN SAT & SUN 1-4

AVAILABLE!

KATIE MOE 
925-216-9083

KATIE@KATIEMOE.COM
BRE: 01507863

MILLENNIALS
21
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This is not an offer for an extension of credit or a commitment to lend. All applications are subject to borrower 
and property underwriting approval. Not all applicants will qualify. All loan products and terms are subject to 
change without notice. Provident Bank Mortgage is a division of Provident Savings Bank, F.S.B., NMLS #449980.         
© 2013 Provident Bank. All rights reserved.   M05 4089 0813

 Loans are originated, underwritten and funded locally
 Conventional, Jumbo, & Government Loan Programs
 Fixed and Adjustable-Rate Programs
 First-Time Homebuyer Programs    Free preapproval
 Downpayment-Assistance Programs
 Flips less than 90 days      …and more!

Branch Manager

(925) 701-3933
MHogarty@myprovident.com
5934 Gibraltar Drive, Suite 100
Pleasanton, CA 94588

Find out why California 
Realtors® have relied on
Provident Bank Mortgage
for more than 50 years!

NMLS #318325Provident Bank Mortgage is looking for top performers who
excel in production, while providing excellent customer service.
We off er a second to none commission structure with incentives to help 
you achieve bonus levels. We are interested in the best agents in the market 
If you are closing now, you will close—and earn—much more with us!

Give me a call today!

MORTGAGE PROFESSIONALS!

TOP PRODUCER  Residential Specialist
Caring   Professional   Hardworking

7985 Paragon Cir

$1,485,000

3128 Deveraux Ct

$1,512,000

8005 Regency Dr

$1,469,000

8013 Regency Dr

$1,508,000

DRE# 1307919

Realtor, Notary
925.963.1984

cindy.gee@bhghome.com

Cindy Gee

Customer service is #1...

LAGUNA OAKS, 
RESORT STYLE LIVING

Pool, Tennis, Parks 
and more!

JUST LISTED
4723 Fair Street
Desirable newer 1-story in downtown 
Pleasanton offering 3 beds, 2 baths 
with 1250 sq ft of living space. 
Call Cindy for details! 
Offered at $729,000

RECENTLY SOLD
All over asking price with multiple offers

 Pleasanton, Dublin, San Ramon, Livermore, San Ramon 
and Danville!! Have buyers for home ranging from 

$250,000 to $1,800,000! Call Cindy today!

Real Estate is always shifting between buyers markets

and sellers markets. Right now is no exception as

the market shifts back to a seller’s market in many

price points. Experience matters and the Moxley

Team family has been here for over 30 years serving

Pleasanton residents. We are a full time mother/son team;

Kris being licensed since 1980’s and Tyler, now the 4th

generation Realtor in the Moxley family.

 

See What Makes us Different at  
www.MoxleyTeam.com

4 Generations of Service and Experience…

PAID ADVERTISEMENT

DRE #00790463, 01412130

Moxley Team
Alain Pinel Realtors
900 Main Street, Ste. 101
Pleasanton, CA 94566

(925) 600-0990

www.MoxleyTeam.com
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TRI-VALLEY REALTY

PLEASANTON   |  4733 Chabot Drive, Suite 100 |  925.463.9500 |  www.bhghome.com/pleasanton

8185 Arroyo Drive – Pleasanton - $285,000 
Hard to fi nd single level at Laguna Vista. Updated 
kitchen with new appliances and crown moldings. 
New carpet, paint and blinds. Newer heater and A/C. 
Call Heather for details at 323-2025.

Heather Kelly Claudia Colwell 

Open Sunday 1-4

342 Chris Common #102 – Livermore – $199,000 
Nice end unit with large bedroom and inside 
laundry. Updated kitchen. Balcony overlooks grassy 
tree area. All appliances included. Call Al for details 
at 998-2201.

Al Zielske
1771 Greenwood Road – Pleasanton – $800,000 
Beautifully updated Pleasanton Valley home.  
Fantastic location!  Crown molding, wood fl ooring, 
wainscoting.  Large kitchen with granite counters and 
tile fl ooring.  Large living and family room.  Award 
winning schools, walk to parks, schools and shop-
ping!  Entertaining backyard with stone patio and 
surround sound.  Call Gina for details at 200-0202.

Gina Piper 

7032 Tory Court – Dublin – $600,000 
Corner lot, possible side yard access, locat-
ed on a cul-de-sac. Laminate fl oors, several 
ceiling fans. Dual pane windows. Furnace, 
A/C, and oven all have been replaced. 
Newer electrical panel. Fruit trees in side 
yard. Nearby schools K-12, easy access to 
I/580/680, BART, and other transportation.  
Call John for details at 699-8649.

John Manos
4431 Seminole Way – Pleasanton – $420,000 
This home is not to be missed! Close to 
shopping, parks, schools and transporta-
tion. With thoughtful updates, laundry 
in the unit, open and bright living space 
and 2 covered parking spaces right out 
the back gate! Call Katie for details at 
216-9083.

 Katie Moe
6805 Payne Court  – Pleasanton – $649,000  
NEW PRICE! Move right in! This charm-
ing home in Val Vista is close to parks 
and schools! With no rear neighbors and 
a beautifully landscaped backyard, this 
home off ers so much! Clean and well-
maintained with an open and functional 
fl oor plan! Not to be missed!!! Call Katie 
for details at 216-9083

 Katie Moe
6708 S Mariposa Lane – Dublin - $649,000   
NEVER LIVED-IN. Gorgeous 4 bedrooms, 
3.5 baths. Over $40k in beautiful upgrades 
including granite kitchen, stainless steel 
appliances, triple zone ac, upgraded 
carpet/tile/laminate fl ooring throughout. 
Corner lot with $10k premium/green 
views. Highly rated Dublin High School, 
convenient to 580/680, BART. Call Anju 
for details at 577-2658.

 Anju Bhatia 

Open Sat & Sun 1-4

4457 Linda Way – Pleasanton – $789,000   
Private Retreat in the Heights. Rarely 
listed home with redesigned kitchen & 
baths. Dining Area with built in cherry-
wood shelving. Recessed lighting, crown 
molding. Refi nished (mostly original) 
hardwood fl oors. Separate cottage/offi  ce, 
(285 ft) not included in quoted footage – 
for use as possible guest room. 
Call Connie for details at 323-5055.

 Connie Cannella

Open Sat & Sun 1-4

5168 Independence Drive – Pleasanton – $1,170,000
Wonderful open fl oorplan with cozy living room, 
spacious formal dining room with cathedral ceilings 
& lots of windows for natural light. Expansive kitchen 
with granite counters and tile backsplash, gas stove, 
dual oven, & pantry. Updated baths with granite and 
tile. Nice backyard with pool (solar).  Walking distance 
to downtown!  Call Claudia for details at 323-5031.

Open Sun 2-4

BY BILL HICKMAN
 The year 1913 was memorable indeed! 
Coin collectors will relate to the first mint-
ing of Buffalo or Indian Head nickels. When 
paying our federal income taxes we can recall 
that the 16th Amendment to the Constitution 
was enacted, creating the Internal Revenue 
Service. 1913 also saw enactment of the 17th 
Amendment, providing for popular election 
of U.S. Senators. The first sedan-type car, a 
Hudson, was presented, and the National 
Women’s Party was formed. Jesse Owens, 
Rosa Parks and Gerald Ford were born. Our 
focus here is on yet another significant event 
from 1913, adoption of the first Realtor Code 
of Ethics.
 Only those real estate 
agents who belong to the 
National Association of 
Realtors can lay claim to 
the title “Realtor.” Mem-
bers of NAR are required 
to adhere to the Code of 
Ethics, which is divided 
into three sections: Duties 
to clients and customers, 
duties to the public, and 
duties to other Realtors. This article will con-
centrate on the first two sections. In our daily 
lives, we will frequently hear people say that 
someone else’s behavior is unethical without 
establishing a definition or frame of reference 
for the term “ethics.” For Realtors, conduct is 
held to be unethical if it violates one or more 
of the seventeen articles of the Code.

■ Duties to Clients and Customers: Un-
derstandably, more than half of the articles 
in the Code pertain to clients and custom-
ers. Under these, Realtors must protect and 
promote the interests of their clients while 
still having a duty to treat all parties to 
the transaction honestly. Realtors shall not 
undertake to provide professional services 
concerning a property or its value where 
they have a present or contemplated interest 
unless such interest is disclosed to all affect-
ed parties. In a transaction, Realtors shall 
not accept compensation from more than 
one party without the informed consent of 
all. Realtors shall assure that all agreements 
related to real estate transactions are in 
writing. There are more provisions in this 
section of the Code but we will move on for 
the sake of brevity.
■ Duties to the Public: Realtors shall not 
deny equal professional services to any per-
son for reasons of race, color, religion, sex, 
handicap, familial status, national origin or 
sexual orientation. The services which Real-
tors provide must conform to reasonably ex-
pected standards of practice and competence. 
Realtors shall be honest and truthful in their 
real estate communications and shall present 
a true picture in their advertising, marketing 
and other representations. A requirement of 
the Code that causes much reflection due 
to the voluminous paperwork involved in a 
transaction is that Realtors shall not engage 
in the unauthorized practice of law.
 People will sometimes be puzzled by situ-

ations that arise in real estate and may ques-
tion whether they are being treated properly 
by a Realtor. The first step should usually be 
to contact the Realtor directly and discuss 
concerns. The next step is to speak to the 
Realtor’s broker or office manager. If con-
cerns remain, we as Realtors have programs 
to assist people in understanding their rights. 
Please remember that we only have control 
over those who are members of NAR and 
subject to the Code of Ethics. Of course, if 
non-members, or Realtors too for that matter, 
violate the law, they are subject to discipline 
by the California Department of Real Estate, 
but that subject is beyond the scope of this 
article.
■ Ombudsman: This is a program offered 
by the California Association of Realtors and 
also by many local Realtor associations. The 
ombudsman provides a neutral sounding 
board for both Realtors and non-Realtors and 
can advise people on course of further action 
if necessary. Most importantly, people will 
feel that they have been heard.
■ Ethics Advocate: Many local Associa-
tions offer a mechanism to assist those who 
feel a need to file a formal ethics complaint 
against a Realtor but are not cognizant of 
the process. Ethics Advocates are neither 
lawyers nor parties to a complaint but may 
assist the complainant in every aspect other 
than giving direct testimony. EA is part of a 
comprehensive program designed to upgrade 
professionalism, streamline the complaint 
process and to get at wrongdoers in our 

profession.
 The Realtor Code of Ethics was adopted 
on July 29, 1913, but we are celebrating 
the centennial all year long. I hope that this 
article provides some degree of clarity on 
expectations that we have of people in our 
profession. I am a Realtor and I live by the 
Code.

Bill Hickman is a licensed Real Estate Broker, 
serving as the Professional Standards Chairman 
for the Bay East Association of Realtors. In a 
prior life, Bill was a U.S. Navy Officer for 26 
years. He has held a Real Estate License for 25 
years and can be reached at 254-9573.

So many centennials

Bill Hickman
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PHYLLIS WEINER, REALTOR®   

PWEINER@ROCKCLIFF.COM 
925.251.2585 

PETER MCDOWELL, REALTOR®   

PMCDOWELL@ROCKCLIFF.COM
925.251.2550

w e i n e r m c d o w e l l . c o m CA BRE #00673849 / 01361481

weinermcdowell
Luxury Real Estate and Lifestyle in the East Bay J. Rockcliff

Realtors

JR

Pleasanton/ Dublin/ Livermore Valley Office
5075 Hopyard Rd., Ste. 110, Pleasanton, CA. 94588

Chain of Lakes3 6 1 6  N I C O L E  A V E
C H A I N  O F  L A K E S ,  P L E A S A N T O N

Pleasanton Meadows3 6 9 8  C H I L L I N G H A M  C T
P L E A S A N TO N  M E A D O W S ,  P L E A S A N TO N

Del Prado2125 CAMINO BRAZOS
D E L  P R A D O ,  P L E A S A N T O N

5 bedrooms and 3 ½ baths, 4,460 sq ft.

Gorgeous custom home on an ama ing at and private .70 

acre lot in desirable area  Lives like a single level home with 

Master and one additional bedroom on main level. Bra ilian 

cherry ooring, crown molding, gated pool, spa, lawn, deck 

and patio areas. Mohr School  Offered at $1,948,000

5 bedrooms and 3 baths, 3,142 sq ft.

One of a kind home with two separate living areas  Great for 

multiple family, in laws, or older children. So many wonderful 

upgrades  Gorgeous gourmet kitchen, granite, stainless, full 

wall of glass and skylights open to the beautiful backyard 

with pool, spa, outdoor kitchen. Offered at $899,950

5 bedrooms and 2 ½ baths, with over 2,500 sq ft.

Beautiful home on a large private lot with pool and spa.

Home has so many upgrades  newer kitchen, windows, roof, 

ooring, paint and carpet. Located in a great neighborhood 

near a wonderful park. A terri c home ready for the fussiest 

buyers  Call for private showing  Offered at $998,000

    OPEN HOUSE SUN 1-4     JUST LISTED     COMING SOON

PROVEN RESULTS! Don’t hesitate to call us first!  

PAID ADVERTISEMENT

By Will Butler
Rising home prices over the past couple of 

years are reducing the number of homeown-
ers who are “underwater” in their mortgage, 
bringing more potential sellers off the side-
lines to take advantage of the robust housing 
market.  

Being “underwater” or “upside down” on a 
mortgage means that homeowners owe more 
on their loans than their properties are worth. 
The result is that these homeowners can find it 
extremely difficult to sell their property, especially 
if they’re trying to buy another home.

Underwater mortgages grew during the 
recession and the housing downturn. According 
to CoreLogic, which tracks underwater 
mortgages nationwide, more than one out of 

every four homeowners nationwide  owed more 
on their home than it was worth in 2010.  

But that trend is changing quickly, and 
homeowners who thought they were 
underwater might be surprised to learn they 
no longer are. 

So if you’ve been thinking about selling your 
home, this may be a good time to make your 
move and take advantage of this strong seller’s 
market. Your home may have more equity than 
you think. 

Contact a Coldwell Banker agent today at 
510-608-7600 to find out how we can help!

More Homeowners in a Position to Sell Their Home  
as Prices Rise and ‘Underwater’ Mortgages Decline

Will Butler is the Managing Broker of 
Coldwell Banker Northern California’s 

Pleasanton office 
BRE#00499631

Julia’s Recent Listing Stats

Be Sure to Talk with Me
About the Next Steps

in Getting the Best Price
for Your Home!

7703 Cottonwood Lane $599,000 $675,000 $76,000
Pleasanton

3147 Catawba Court $669,000 $690,000 $21,000 
Pleasanton 

5029 Forest Hill Drive  $1,049,000 $1,075,000 $26,000 
Pleasanton

5204 Iris Way $376,000 $380,000 $4,000 
Livermore

4718 Pheasant Court $650,000 $701,000 $51,000 
Pleasanton

7131 Valley Trails Drive $650,000 $720,000 $70,000 
Pleasanton

7109 Valley Trails Drive $749,000 $770,000 $21,000 
Pleasanton 

1844 Chestnut Street $299,000 $311,000 $12,000 
Livermore

6828 Corte Salcedo $775,000 $795,116 $20,116 
Pleasanton

1598 Bluebell Drive $429,000 $432,000 $3,000 
Livermore

920 Pamela Place $1,198,000 $1,215,000 $17,000 
Pleasanton

2761 Sanderling Way $1,049,000 $1,072,000 $23,000 
Pleasanton

Address List Price Sold Price Amount over Asking!

Julia Murtagh
DRE#1751854

Alain Pinel Realtors
900 Main Street, Suite 101

(925) 997-2411
jmurtagh@apr.com

SALES AT A GLANCE

Total sales reported: 

Lowest sale reported: 

Highest sale reported: 

Average sales reported: 

Total sales reported: 

Lowest sale reported: 

Highest sale reported: 

Average sales reported: 

Pleasanton 
Total sales reported: 

Lowest sale reported: 

Highest sale reported: 

Average sales reported: 

Total sales reported: 

Lowest sale reported: 

Highest sale reported: 

Average sales reported: 

Source: California REsource
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PRESENTED BY  

JOEL & CINDY ENGEL...

California Realty

2621 Sanderling Way, Pleasanton
Highly desirable Heatherspring plan and prime location in Birdland/Pleasanton 
Valley! Beautifully updated and immaculate condition! 4 bedrooms, 2.5 baths 
with Brazilian cherrywood and iron stairway, updated master bath, sparkling 
pool, rose garden, large covered patio, large lot sideyard access and RV 
parking. Enjoy all the amenities in this lovely home and this great location.  
Easy walk to Pleasanton sports park and all award-winning schools.
Offered at $899,950 — call for details!

Open Sunday  1 - 4

Joel Engel
Direct: (925) 824-4678

Mobile: (925) 580-5106
joel.engel@pruca.com

DRE# 00961854

Cindy Engel
Direct: 925-824-4694
Mobile: (925) 580-5107
cindy.engel@pruca.com
DRE# 00612136

http://www.theengels.com

 Real Estate Directory

To advertise in the Tri-Valley Real Estate Directory call (925) 600-0840. 
Ask about online and email advertising.

direct: 925.397.4390
cell: 408.476.7118 
ilopez@rpm-mtg.com

Irma Lopez
Senior Mortgage Advisor

www.LoansByIrma.com 
DRE # 01296953, NMLS # 254790

Brett Junell REALTOR®

Keller Williams Tri-Valley Realty

direct: 737-1000
email: brett@teamjunell.com

www.teamjunell.com
LIC#: 01366015 & 01290379

Lorraine Davis  
& Kim Grass  
REALTORS®

Keller Williams Tri-Valley Realty
510-421-2836
www.davisandgrass.com
LIC#  01149252

office: 925.397.4188
cell: 925.998.6173
DBellinger@rpm-mtg.com

David Bellinger, MBA
Branch Manager

www.davidbellinger.com
CA DRE # 01725157,  NMLS # 450858

Teresa M.  
Connors
REALTOR®

Keller Williams Tri-Valley Realty

(925) 315-9616
teresaconnors@kw.com
teresaconnorshomes4u.com
LIC# 01369799

925-699–4377 
dcrane@opesadvisors.com
www.darlenecrane.com

Darlene Crane, 
Real Estate Mortgage Advisor
O P E S  A D V I S O R S

NMLS 30878   License 00907071
349 Main Street #203, Pleasanton

direct: 925.397.4141 
cell: 925.381.8190
Tgalde@rpm-mtg.com

W. Todd Galde
Branch Manager / Mortgage Advisor

www.AdvisingSmartFinancing.com
CA DRE #01505858, NMLS #256864

Janice Habluetzel
REALTOR®

Re/Max Accord
phone: (925) 699-3122
www.JaniceTheRealtor.com
BRE# 1385523

5950 Stoneridge Drive, Pleasanton

Rebecca Bruner Sales Manager/REALTOR®

Direct: 925.730.1628 
Cell: 925.577.8802 
rebecca@remaxaccord.com
www.rebeccabruner.com
DRE #909264

Jan Pegler
REALTOR®

Better Homes and Gardens
(925) 519-1455
www.bhghome.com/janpegler
DRE# 01384196

• CONVENTIONAL, FHA & VA LOANS
• JUMBO LOANS
• REVERSE MORTGAGES...CAN CHANGE LIVES

Call for a Private Consultation
(925) 474-1112

dmcglinchy@ccmclending.com

4301 Hacienda Dr., Ste. 120, Pleasanton, CA 94588
CA-DOC256571 

Don McGlinchy
ASK ABOUT MY LOAN APPROVAL

GUARANTEE PROGRAM

BUY AND RENOVATE WITH ONE LOAN
REFI AND RENOVATE WITH ONE LOAN

• First Time Buyers Programs
• Conventional, FHA & VA Loans
• Reverse Mortgages 
• Remodeling & Renovation Loans:

Letʼs Talk Today!
(925) 474-1126

cthomas@ccmclending.com

4301 Hacienda Dr., Ste. 120, Pleasanton, CA 94588
CA-DOC 256827

Carolyn Thomas
It Starts with a Conversation

Cindy Gee
REALTOR® 
Notary, GRI, CDPE
(925) 963-1984
cindy.gee@BHGHome.com
DRE# 01307919 Rated A+ 

Since 2005

Andrew Liu
Liu Management Services
“We take away the headache of managing  
your investment properties.”
O: 925 461 0500
aliu@liuproperties.com
DRE # 01762647
5506 Sunol Blvd., Ste 200

PAID ADVERTISEMENT

Darlene Crane has been a top Mortgage Advisor in the industry for over 37 years. 
Her love of finance and helping people “see their dreams” are what got Darlene 
started in the industry. To this day, realtors and clients still call Darlene because of 
the relationships she has built with them over the years. It has been all about her 
integrity and being well informed and educated in her field.

Working with Darlene you’ll experience streamlined processing and the fastest 
turnaround time possible and warm, personalized service with the loan products that 
best meet your needs. Speed, knowledge and friendly service — all with her team that 
strives to exceed your expectations, to be worthy of your trust, 
and to earn your repeat and referral business. 

Darlene Crane brings a wealth of experience

Darlene Crane
Real Estate Mortgage Advisor
OPES Advisors
(925) 699-4377
NMLS 30878   License 00907071

PAID ADVERTISEMENT

Doug Buenz, a Broker Associate with Alain Pinel Realtors in Pleasanton,  
has been named one of REAL Trends’ Best 250 Real Estate Agents in 
America. They rank nearly 6500 agents across the country solely based 
on their excellence in real estate sales during 2012. His professionalism, 
outstanding production, client-centered approach, and his “can-do” 
attitude has helped Doug become a top performer in the real estate 
industry.

REALTOR Doug Buenz Gets Recognition as a Top Agent

DRE # 00843458

Doug Buenz
The 680 Group
Alain Pinel Realtors
(925) 463-2000
680Homes.com
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Congratulations 
TO THE TOP ONE HUNDRED SAN FRANCISCO/BAY AREA AGENTS 

IN OUR PLEASANTON OFFICE FOR THE FIRST HALF OF 2013

5980 Stoneridge Drive, Suite 122 

Pleasanton, CA 94588 

925.847.2200

©2013 Coldwell Banker Real Estate LLC. All Rights Reserved. Coldwell Banker® is a registered trademark licensed to Coldwell Banker Real Estate LLC.  An Equal Opportunity Company. Equal Housing Opportunity.  
Each Coldwell Banker Residential Brokerage Office is Owned by a Subsidiary of NRT LLC.  BRE License #01908304.

Suzanne Bieser Elaine Arnt Mary Anne Rozsa Larry & Kathleen Waelde Thomas Ivarson Romar De Claro John & Daisy Ng

CaliforniaMoves.com |  californiahome.me | /cbcalifornia | /cb_california |  /cbcalifornia | /coldwellbanker

 

www.EastBayAndy.com

3 BR, 2 full baths 1495 SqFt. What a find! 
Highly upgraded Westside home on a large lot. New granite kitchen. 

new baths, dramatic crown moldings and tall baseboards. newer furnace 
& 2 sided fireplace. pool & spa, Lots of storage and more! $749,900

Open House Sat & Sun 1-4 
7828 Chestnut Way, Pleasanton

2300 First Street, Suite 316, Livermore

5994 W. Las Positas, Suite 101, Pleasanton

459 Main Street, Pleasanton

www.KWTrivalley.com   BROKER LICENSE #01395362PAID ADVERTISEMENT

If you are interested in being the newest member 

of the Keller Williams Realty Tri-Valley Team, contact us today 

to find out how to become part of our growing family.

Andrew Greenwell  
Team Leader/CEO  

Agreenwell@kw.com

Debbie Burness 
Manager/Team Leader – Livermore 

Debbieburness@kw.com

Jennifer Malakoff

Mark Lafferty

Ginger McGrail

Chester Hall 

Ted Alstott

Leo Apostol

Anthony Arsondi

Dave Bastian

KELLER WILLIAMS REALTY 
IS PROUD TO ANNOUNCE THE  
FOLLOWING AGENTS HAVE JOINED THEIR  

TRI-VALLEY LIVERMORE TEAM:

Will Bateson

Lynn Borley

Stefanie Shapiro

Peter Dailey

Corey Green

Alex Hartford

Sean Jackson

Karen & Mike Muccio

Mony Nop

Pamela Ann Northup

Lisa Rabino

Gretta Sosine

Janice Stout

Dan Thompson

Cindy Williams

Gene Williams
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323 Neal Street, Pleasanton 
4 bed/2.5 bath, 2,567 sf  

on 16,884 sf lot, 2 car garage, pool.  
Amazing backyard, walk to downtown.

Call for price

1121 Via Di Salerno, Ruby Hill
6 bed/6.5 bath, 6,774 sf on  

.56 acre golf course lot, office, bonus room, 
screened sun room. Extraordinary. 

Offered at $2,499,000

3462 Silver Maple Dr, Blackhawk
3 bed/2 bath, 2,412 sf on  

11,328 sf lot, 3 car garage, pool 
& in-ground spa. Million $$$ views!

Offered at $949,000

3736 Selvante Street, Ruby Hill
4 bed/5.5 bath, 7,693 sf on  

21,208 sf lot, pool and spa, office,  
wine cellar, outdoor kitchen. Spectacular.

Offered at $3,100,000

6640 Amber Lane, Pleasanton
5 bedroom/4.5 bath, 4,227 sf on  

23,646 sf lot, 3 car garage,  
in-ground spa, built in 1998

Offered at $1,675,000

1520 Via Di Salerno, Ruby Hill
6 bed/6.5 bath, 7,053 sf on  
20,895 sf lot, office, bar,  
game room,. Fabulous.
Offered at $2,890,000

New Price

Call us today to see one of these Fabulous Properties!

Call for details
Rarely Available Ranch Home in Granada Woods  

3 bed/2 bath, 1,866 sq ft on 10,382 sq ft lot,  
Huge yard with Pebble Tec Pool and Spa

Short Sale in Val Vista
3 Bed/2 Bath+Bonus, 2,012 sq ft on 9,448 sq ft lot,  

Swimming Pool and Spa, Great court location

©2012 Coldwell Banker Real Estate LLC. All Rights Reserved. Coldwell Banker® is a registered trademark licensed to Coldwell Banker Real Estate LLC. An Equal Opportunity Company. Equal Housing Opportunity. Each Coldwell Banker Residential Brokerage Office Is Owned And Operated by NRT LLC. DRE License #01908304

PLEASANTON
6723 ALISAL ST
RARE OPPORTUNITY 1+ACRE!  $998,000
4 BR 2 BA Workshop.Hrwd flrs.Lrg Mstr.Skylights.
Covered Patio w/firepl.Horses Possible.Golf Course 
925.847.2200 

5364 CAMINO ALTA MIRA
ENTERTAINER’S DELIGHT  $849,000
4 BR 3 BA Spacious/remodeled home in cul-de-sac.
Vaulted ceilings.2 yr new roof.Redwood deck. 925-
984-1518

124 GALLEY CT
GREAT CUL-DE-SAC LOCATION  $320,000
4 BR 2.5 BA 3-car garage.Large backyard.Minutes 
from local farms and Byron airport. 925-872-3541

3718 FINNIAN WAY
THE VILLAS AT DUBLIN RANCH  $385,000
1 BR 1.5 BA Gorgeous Kit w/granite & open floor 
plan.Fireplace in Family rm.w/balcony.1 car garage. 
925-784-3068

2246 EAST AVE.
REMODELED HOME  $715,000
4 BR 2.5 BA Separate family & dining rm.Plantation 
shutters.Updated kitchen.Hardwood floors.Views. 
925.847.2200

2089 N. LIVERMORE
MEDITERRANEAN VILLA  $1,499,950
4 BR 5 BA Spectacular entry from huge circular 
brick driveway.Tile Flrs.Lrge Kit w/granite.Library. 
925.847.2200

8132 UTAH ST
CITY VIEWS!  $275,000
2 BR 1 BA Hrdwd Flrs.Formal Din Rm;Updated Kit 
Cabinets;2 yr old roof/gutters;dual pane windows. 
925.847.2200

2415 POMINO WAY
HIGH QUALITY HOME!  CALL FOR PRICING
6 BR 5 full BA + 2 half Ruby Hill Stunner w/Nanny 
Ste, Lg. Mstr Ste.,Office, Rec/Game Rm,Wine Cellar, 
Interior Ctyrd. 925.847.2200

4340 OVEREND AVE
WONDERFUL OPPORTUNITY!  $200,000
3 BR 2 BA Close to everything!Park,Schools,Public 
Transportation; BART,Freeway & Shopping. 925-872-
3541

11000 DEL PUERTO CANYON ROAD
GOT HORSES, DIRT BIKES, ATV’S  $1,499,950
4 BR 2 BA Lots of trees.2 bass ponds.Well & Spring 
water systems.Has separate artist/craft cottage.  
925-575-1735

364 HAAS AVE.
ESTUDILLO ESTATES  $489,000
3 BR 1.5 BA Large Lot.Hardwood flrs.2 fireplaces.
Dual-pane windows.Updated kit w/granite counters 
925.847.2200

6981 WISTERIA ST
SENIOR COMMUNITY 55+  $499,900
3 BR 2 BA Kit w/granite counters.Open flr plan.
Newer roof.Nice patio.Creamic tile in entry/kitchen. 
925.847.2200

900 KILKARE RD
FANTASTIC OPPORTUNITY!   $465,000
Lot/Land.Rarely available 3.2 acre (approx).Lot close 
to Downtown Sunol. 925.847.2200

CASTRO VALLEY
SUN 11 - 3  17712 CHATEAU CT

GREAT COURT LOCATION!  $759,000
3 BR 2 BA Freshly painted/new carpet.Open Kitchen.
Fam.Rm, Liv.Rm,&Din.Rm.Play ground/community 
pool. 925.847.2200

DUBLIN
10858 MCPEAK LANE
BEAUTIFUL END UNIT TOWNHOME  $565,900
3 BR 2.5 BA Cal Highlands.Hardwood floors.Tile 
flooring in kitchen/bath.Upgraded carpet.2-car garage. 
925.847.2200

LIVERMORE
12540 DOUBLETREE DRIVE
INCREDIBLE VIEWS WITH 5.38 ACRES!  $1,149,000
4 BR 2.5 BA 5.38 acres.2600sq.ft.Ranch Hm.Remod 
Kit w/granite & SS Appl.Hrdwd flrs.Workshop w/rec 
rm 925.847.2200

PLEASANTON CaliforniaMoves.com

CASTRO VALLEY

925.847.2200  |  5980 Stoneridge Drive, Ste. 122

SAN RAMON

HAYWARD PLEASANTON

DUBLIN

SAN LEANDRO

SUNOL

RICHMOND - SOUTHDISCOVERY BAY LIVERMORE

OAKLAND SANTA CLARA COUNTY

weinermcdowell
PHYLLIS WEINER, REALTOR®   

PWEINER@ROCKCLIFF.COM 
925.251.2585 

PETER MCDOWELL, REALTOR®   

PMCDOWELL@ROCKCLIFF.COM
925.251.2550

Luxury Real Estate and Lifestyle in the East Bay

Our happy clients:
Pete and Inga of 488 Bunker Lane, Castlewood, Pleasanton.  

Another wonderful Success Story:
We listed their home at $1,598,000 and it sold for $1,650,000.
We were then able to nd them their dream home and closed 
on it before it even went on the market
 
Call us for a Success Story of your own!

w e i n e r m c d o w e l l . c o m

J. Rockcliff
Realtors

JR

Pleasanton/ Dublin/ Livermore Valley Office
5075 Hopyard Rd., Ste. 110, Pleasanton, CA. 94588

           CA DRE #00673849 / 01361481

                                  Our Mission at Weiner McDowell Group real estate is to provide each     
                                  of our clients with the most effective ethical representation possible, 
                                  while providing an enjoyable and successful real estate experience.

PAID ADVERTISEMENT

Find out about the benefits of doing business with
leaders like Micaelanne & Provident Bank Mortgage. 

 

NMLS #318325Micaelanne Hogarty
Provident Bank Mortgage
(925) 701-3933
www.pbmretail.com/mhogarty

Micaelanne’s knowledge, work ethic and commitment to her customers are what 
sets her apart from the competition. As a direct lender, Provident’s loans are 
originated, underwritten and funded locally, which means that Micaelanne and 
her team will oversee your loan every step of the way, from prequalification to 
closing.  Let Micaelanne and Provident help you find the loan that is right for you!
This is not an offer for an extension of credit or a commitment to lend. All applications are subject to 

borrower and property underwriting approval. Not all applicants will qualify. Provident Bank Mortgage 

is a division of Provident Savings Bank, F.S.B., NMLS #449980. 

Equal Housing Lender
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Julia Murtagh

RECENT SELLER 

REVIEW
All I can say about Julia 
Murtagh’s ability to sell a 
home is WOW! We had lived 
in our home over 20 years 
and were overwhelmed with 
the amount of cleanup that 
would be required to get our 
house to market.  Her top 
priority in selling our home 
was to get us “top dollar.”  She 
made us timelines, provided 
professional contacts, and 
assisted in all our diffi cult 
decision making. Julia will 
take you by the hand and 
stay by your side through 
every step of selling your 
home. Thank you Julia for 
helping us receive $21K over 
asking price!

—The Terry Family

925.997.2411
jmurtagh@apr.com
JuliaMurtagh.com

DRE #01751854

“Bringing Integrity 

to Your Front Door” 

There are incentives and programs to help this 
transition. I have helped many sellers through 
this process. Please call me and or review my 
dedicated website.

www.JuliaHelpsDistressedSellers.com

DISTRESSED SELLERS

Please see more reviews of Julia on

Providing leadership, knowledge 
and support every step of the way

JUST LISTEDCOMING SOON

JUST SOLD

Great family home on the west side of Pleasanton, 
close to high school  and elementary schools. 

4 beds, 2.5 baths, 2267 sq. ft. on a court. 
Call Julia for more information. 

OFFERED AT $849,000

Beautiful Vintage Hills home sits on .26 of an 
acre and backs to open space. 3016 sq. ft. home 

has 4 beds, 3 baths and a huge family room 
SOLD FOR $1,041,036

Wonderful family home in “Bonde Ranch” with 
4 beds, with a full bed/bath downstairs, bonus 
room, large master suite, and a great fl oorplan.

SOLD FOR $1,215,000

A must see family home on just under .5 acre on the west 
side. The home is 2243 sq. ft., with 4 beds, 2.5 baths. 

Enjoy a court location, a fl at park-like backyard, walk to 
schools, and the “Highland Oaks” cabana. Completely 

upgraded and ready to move in! LISTED FOR $869,000

SHOWN BY

APPOINTMENT

REPRESENTED

BUYERS MULTIPLE OFFERS 

OVER ASKING PRICE

Watch video reviews from happy buyers and sellers at www.juliamurtagh.com

A stunning property in the “Carriage Estates” 
on just over ½ acre with a salt water pool and 
rock fountain. 3210 sq. ft. with 4 beds, 3 baths. 

SOLD FOR $1,661,000

PENDING

Birdland home with 
5 beds, 3.5 baths with 
a full downstairs 
suite. Beautiful pool 
and large backyard. 
LISTED FOR 

$1,049,000

Twin Creeks home on 
the end of a court. 2518 
sq. ft., 4 beds, 3 baths, 
on 5. acre, pool,  spa, 
views. 
LISTED FOR 

$1,095,000

REPRESENTED

BUYERS
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Doug Buenz
The 680 Group

Office 
925.251.1111

Direct 
925.463.2000
680Homes.com

apr.com | PLEASANTON | 900 Main Street 925.251.1111

CA DRE# 00843458

Pleasanton Market Update: Inventory Continues to Climb 

Go to 680Homes.com for more information on these homes and other properties.

Stunning Sycamore 
Heights former model 
home with 5 BR, 4.5 BTHs, 
spacious granite/stainless 
kitchen, custom wood 
work & trim, and private 
yard with panoramic 
views of the Pleasanton 
Ridge!  $1,729,000

JUST SOLD!Gorgeous Laguna Oaks 
home with 5 VR, 3 BTH, 
large granite & stainless 
kitchen, hardwood fl oors, 
luxurious master suite, 
vaulted ceilings, and a 
large .30 Acre lot with 
BBQ & covered patio! 
$1,468,000

JUST SOLD! Custom home on 
Incredible 70 acre site 
on top of the Pleasanton 
ridge with sweeping 
views of oak studded 
canyons. 3 BR, 2.5 BTHs, 
guest house, 7 car garage, 
and more! $2,620,000

PENDING SALE! Elegant custom home 
with 5 BR plus offi ce 
& loft, 5 1/2 BTHS, 
hardwood fl oors, granite 
& marble, hand painted 
murals, and private .47 
Acre lot backing to open 
space! $1,879,000

 Inventory levels are climbing in Pleasanton.   While inventory remains 

at historically low levels, it has increased a little for three straight months, 

the fi rst time that has happened in over two years.  Inventory was even 

higher than a year ago, another phenomenon not seen here in over two 

years.  Homes priced under $1 million have been the leading engine for 

inventory.  Demand remained strong across market segments, although 

there have been fl uctuations within segments.  

 Overall, the inventory of single family detached homes increased six 

units in July, from 71 at the end of June to 77 at the end of July, a 9% 

rise.  72 properties were actively listed at the end of July 2012.  Pended 

sales fell by only one home during July to 73, on par with the 71 that 

pended in July 2012.  About one month of inventory was available relative 

to pended sales at the end of July, little changed from June or a year ago.

 42 homes priced under $1 million were on the market at the end 

of July, of increase of nine units (27%) from 33 at the end of June.  36 

homes were listed in this price range a year ago.  Pended sales slightly 

from 53 during June to 51 during July, compared to 49 a year ago.  

Inventory relative to pended sales increased to 0.8 months at the end 

of July from 0.6 months at the end of June.  Homes in this segment ac-

counted for 55% 

of Pleasanton’s 

inventory at the 

end of July and 

70% of pended 

sales during the 

month. 

 Homes 

priced between 

$1 million and 

$2 million was 

the only segment 

that saw an 

increase in pended sales in July, increasing from 12 during June to 16 during 

July.  Inventory in this price range increased by one unit, to 20 

at the end of July.  That drove inventory relative to pended sales down 

to 1.3 months at the end of July from 1.6 months at the end of June.  26% 

of Pleasanton’s inventory and 22% of its pended sales were in this price 

range. >> Go to www.680homes.com to read the rest of this article.

OPEN SUNDAY 1 - 4 809 Sunset Creek Lane
Exquisite Bridle Creek 
home with 4 BR plus 
offi ce & bonus room, 
4 BTHS, 4 car garage, 
hardwood fl oors, 
and .28 Acre private lot
with pool, spa, & views!  
$1,669,000

JUST SOLD! Luxurious single story 
home in the Castlewood 
area featuring 4 BR, 
4 BTHs, gourmet kitchen, 
7+ car garage, and a 
private almost 3 acre lot 
with sweeping views!  
$2,450,000

JUST SOLD!

OPEN HOMES THIS WEEKENDPLEASANTON WEEKLY
For an online version with mapping or to list your open home go to: www.PleasantonWeekly.com/real_estate

Alamo
6 BEDROOMS 

100 Bridges Court $2,750,000
Sun 1-4 Coldwell Banker 837-4100

Blackhawk
3 BEDROOMS 

305 Live Oak Drive $925,000
Sun 1:30-4 Alain Pinel Realtors 314-1111
3462 Silver Maple Drive $949,000
Sat/Sun 1-4 Fabulous Properties 519-8226

Castro Valley
3 BEDROOMS 

17712 Chateau Court $759,000
Sun 11-3 Coldwell Banker 847-2200

Danville
4 BEDROOMS 

104 Club Terrace $1,010,000
Sun 1-4 Coldwell Banker 935-7100

Dublin
4 BEDROOMS

10758 Inspiration Circle $979,000
Sat/Sun 1-4 Blaise Lofland 846-6500
6708 S Mariposa Lane $649,000
Sat/Sun 1-4 Anju Bhatia 577-2658

Pleasanton
2 BEDROOMS

8185 Arroyo Drive $285,000
Sun 2-4 Heather Kelly 323-2025

3 BEDROOMS

3541 Norton Way $499,000
Sat 1-4 Tim McGuire 462-7653
7828 Chestnut Way $749,900
Sat/Sun 1-4 Andy Poryes 963-8871
4269 Chapman Way $725,000
Sun 2-4 Dave and Sue Flashberger 463-0436
7808 La Quinta Court $979,000
Sun 1-4 Moxley Team 600-0990

4 BEDROOMS

920 Montevino Drive $1,299,000
Sun 1-4 Melissa Pederson 397-4326
323 Neal Street Call for price
Sun 1-4 Fabulous Properties 980-0273
4876 Merganser Court $969,000
Sat/Sun 1-4 Tim McGuire 462-7653
6315 Inglewood Drive $637,000
Sun 2-4 Dave and Sue Flashberger 463-0436
1771 Greenwood Road $800,000
Sat/Sun 1-4 Gina Piper 200-0202
5168 Independence Drive $1,170,000
Sun 1-4 Claudia Colwell 323-5031
 

2621 Sanderling Way $899,950
Sun 1-4 Joel and Cindy Engel 824-4678
809 Sunset Creek Lane $1,669,000
Sun 1-4 Doug Buenz 463-2000

5 BEDROOMS 

1533 Rose Lane $1,595,000
Sun 1-4 Alain Pinel, Realtors 251-1111
1441 Via Di Salerno $2,499,000
Sun 1-4 Anita Ramchandani 351-6212
2661 Rasmussen Court $1,230,000
Sun 1-4 Moxley Team 600-0990

3616 Nicole Ave $1,948,000
Sun 1-4 Moxley Team 600-0990

6 BEDROOMS

6059 Sycamore Terrace $1,598,000
Sun 1-4  Liz Venema & DeAnna Armario   413-6544

San Ramon
3 BEDROOMS 

207 Ramon Place $699,000
Sat/Sun 1:30-4 Coldwell Banker 837-4100
6110 Lakeview Circle $789,999
Sun 1:30-4 Alain Pinel Realtors 314-1111
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p

PLEASANTON 900 Main Street

BLAISE LOFLAND
Professional Real Estate Services

DRE# 00882113

BlaiseLofland.com BLofland@apr.com 925.846.6500

¸ Expertise
¸ Teamwork
¸ Reliability
¸ Integrity
¸ Satisfaction

Connecting People and Property

RUBY HILL

4355 CAMPINIA PLACE, PLEASANTON
Gorgeous custom single level on .60 acre premium lot in desirable 
Ruby Hill private gated community. Beautiful views of surrounding 
hills and vineyards. Five bedrooms, three bathrooms, custom 
gourmet kitchen with granite slab countertops. Extensive crown 
molding, Brazilian cherry hardwood flooring, expansive master suite. 
Completely finished three car garage. Beautiful grounds include 
mature professional landscaping, built-in BBQ, viewing/sitting area, 
large covered patio and extensive lawn area. Ruby Hill community 
amenities include country club, golf course, swimming pool, tennis 
courts, dining and greenbelt. SOLD FOR $1,450,000

SOLD!

For a Real Estate Agent with an in-depth knowledge of both the area and market, call Blaise Lofland!

SOUTH LIVERMORE

1210 SANTORINO COURT, LIVERMORE 
Blaise represented the buyer in the purchase of this beautiful South 
Livermore home located next to Independence Park. Large five bed-
room, four and a half bath, 4,149sf. house with Brazilian wood, tile 
and carpeted floors. Large kitchen with granite, cherry cabinets and 
Wolf appliances. Spacious family room, full bath/bed 1st floor, large 
master suite with sitting area. Three car garage all on a spacious 
12,686sf. lot located in a small private court location.
SOLD FOR $1,055,000

SOLD!

WALNUT GLEN ESTATES

DANVILLE

2556 WILDE AVENUE, PLEASANTON
Blaise represented the buyer in the purchase of this expanded single 
level home with upstairs bonus room in Walnut Glen Estates.
The premium estate lot includes a private rear yard with a pool, spa 
and sports court offering a resort-like experience. The open floor 
plan includes vaulted ceilings and a gourmet kitchen that opens to 
the family room. Walking distance to award winning schools and 
parks!  OFFERED AT $1,599,000 AND SOLD FOR $1,665,000

752 TURRINI DRIVE, DANVILLE 
Remodeled, upgraded single level on a premium .35 acre lot with 
in-ground pool and outdoor kitchen. Four bedrooms, three baths, 
3,114 square feet, side yard access and three car garage with extra 
workshop area. Upgraded gourmet kitchen with granite counters 
and stainless steel appliances. Remodeled bathrooms with custom 
tile flooring. Spacious family room, living room and master suite. 
Separate studio in rear yard with sink. Beautiful views of the ridge 
and a ten minute walk to Downtown. Great schools!
SOLD FOR $1,300,000

SOLD!

SOLD!

831 SUNSET CREEK LANE, PLEASANTON
Just listed! This highly sought after location offers views of the 
Pleasanton Ridge and Mt. Diablo on a private approximate 
12,131 square foot lot. Four bedrooms plus a bonus room, three 
bathrooms. The open floor plan with volumed/coffered ceilings 
offers a gourmet kitchen and expansive master suite. The expansive 
and professionally landscaped rear yard offers several fruit trees and 
raised garden beds. Close to schools and library, walking distance 
to downtown Pleasanton and quick access to 680. Call for more 
information! OFFERED AT $1,549,000

1141 RIESLING COURT, LIVERMORE
Blaise represented the buyer in the purchase of this custom built 
home. This home offers vaulted ceilings and an open floor plan  
as well as refinished hardwood floors throughout. Kitchen offers 
a gas range and views of the beautiful rear yard. Master suite is 
spacious and offers dual closets and vaulted ceilings. Master bath 
has an oversized tub and separate stall shower. The beautiful and 
spacious rear yard includes a stamped concrete and covered patio 
perfect for entertaining. SOLD FOR $775,000

BRIDLE CREEK

SOUTH LIVERMORE

AVAILABLE!

SOLD!

2226 KAMP COURT, PLEASANTON
Just listed! Quiet court location, this beautiful home offers four 
bedrooms and upstairs plus room/office, three and a half bathrooms 
and is approximately 3,099 square feet. The formal dining room 
and living room offers vaulted ceilings and high windows with lots 
of natural light. The private lot offers a newer Pebble Sheen pool 
with mosaic inlays, waterfall, solar heat and quality Jandy pool 
equipment. Rear yard also offers a spa, outdoor shower and cabana/
patio. Close to schools and Nielsen Park! Call for more information!  
OFFERED AT $1,269,000

5731 DAKIN COURT, PLEASANTON
Newer Summerhill home on premium private lot in Sycamore 
Heights. Secluded location with private backyard and panoramic 
views! Professionally landscaped! 5BD, 4.5BA, activity/hobby room, 
4,021 sq. ft. Lots of custom woodwork, including fully wrapped 
windows, wainscoting and built-ins. Gourmet kitchen open to large 
family room includes granite counters and stainless steel appliances. 
Large master suite, spacious bathroom with large tub and separate 
shower. Great location, walk to downtown and neighborhood park! 
Less than 5 minutes to Castlewood Country Club. Don’t miss this 
one! SOLD FOR $1,729,000

MOHR PARK

SYCAMORE HEIGHTS
SOLD!

PENDING IN 5 DAYS!

10758 INSPIRATION CIRCLE, DUBLIN
Just Listed! This beautiful, model like upgraded home sits on a pri-
vate lot with views. This floor plan is spacious and open with raised 
ceilings. The gourmet kitchen offers granite counters, island, and a 
gas range. Additionally, this newer home offers a spacious separate 
formal dining room. The master suite is expansive with walk in 
closets, an oversized tub and separate stall shower. The property has 
upgraded landscaping and the rear yard offers a large patio, a spacious 
grass area and a dog run. Call for more information!  
OFFERED AT $979,000

HANSEN HILL
OPEN SAT & SUN 1-4
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Gail Boal
REALTOR® LIC # 01276455

925.577.5787
www.gailboal.com

IT’S NOT JUST THE 
WEATHER THAT IS HOT 

OUT THERE!
Thinking of moving?  Need a larger home or 

smaller home?  Moving out of the area?  The mar-

ket is still HOT, HOT, HOT! 

This may be the time to make a move!  

Please call me for information on the market and 

a no obligation market analysis of your home!

Melissa Pederson
REALTOR® LIC # 01002251

925.397.4326
melissapedersonhomes@gmail.com

www.melissapederson.com

920 Montevino Dr, Pleasanton
4 Bedrooms - 3 Bathrooms - 3,439 sq ft - Formal Living Room 

Formal Dining Room - Beautiful Kitchen - Amazing 270 Bottle Wine Closet
Large Flat Backyard - Small Vineyard - Grass - Patio

Offered at $1,299,000

Service, Trust, Results

Open Sun 1-4

Absolutely gorgeous, 
meticulously maintained 
home with high end 
upgrades throughout 
including full custom tile 
floors. Beautiful custom 
stone work in all 
bathrooms. Kitchen fea-
tures granite counters, 
stainless appliances, and 
faux-finished cabinets. 
Open kitchen/family  
room with custom 
fireplace.  You won’t be 
disappointed! 
Sold for $1,260,000

SOLD! Represented Buyer

Dennis Gerlt
Broker Associate LIC # 01317997

925.426.5010  
www.buytrivalleyhomes.com

5583 Stacy Court 
Livermore  
Beautiful stunning property, 
4 bedrooms, 3 baths, 3 car 
attached garage with side 
access. 2137 sq ft. home on 
a13,754 sq ft lot. Outdoor 
living at its finest. Pool with 
large deck, room to roam. 
Kitchen & family room combo 
with semi-formal dining room. 
Exclusive listing — call agent 
for private showings. 

Offered at $780,000 

Cindy and Gene Williams
REALTORS® LIC # 01370076 and 00607511 

925.918.2045
www.williamsteam.net

COMING SOON!

Call Gene & Cindy for details.  510-390-0325

Dorothy Broderson
REALTOR® DRE #01779623

925.963.8800 
YellowBrickRoadHOMES.com

“Follow the Yellow Brick Road..
’cuz...there’s no place like 

YOUR HOME”

PENDING w/ Multiple Offers 2134

N. Donovan Way 

Largest Model 

in Windermere 

with 5th optional 

bedroom. Full bath 

and bedroom 

downstairs,

many upgrades.

Wondering if you should SELL or stay?
Call Dorothy for FREE confi dential consultation. Investors, 

this is the time to net your highest profi t. $

Mike Chandler
REALTOR® LIC #01039712

925.426.3858 
MikeChandler.kwrealty.com

Beautiful 4 bedroom, 3 bath home with 1 bedroom and full bath downstairs, 
huge loft area, approx. 2,823 sq ft, gourmet kitchen with granite, center island 
& tile floor with a 3-car garage in Mountain House. $448,888

Liz Venema & DeAnna Armario
REALTORS® LIC # 01922957 and 01363180 

925.413.6544   925.260.2220
Liz@ArmarioHomes.com   DeAnna@ ArmarioHomes.com

ArmarioHomes.com

1124 Piemonte Drive, Pleasanton
Beautifully updated Ruby Hill home 
overlooking Fairway 2. 6 BR, 4.5 
BA among 6060 sqft. Remodeled 
gourmet kitchen and baths, formal 
LR/DR, main level master suite, 
executive office and bonus room. 
Sold for $2,353,000

Sold

6059 Sycamore Terrace,  
Pleasanton
Brand new custom home 
upgraded throughout! 6 beds,  
4 baths among 4027 +/- sq. ft. with 
2 fireplaces and a 3 car garage.  
Offered at $1,598,000

Open Sun 1-4

925.463.0436  |  www.SoldinaFlash.com
REALTORS®, GRI, CRS, SRES

4269 Chapman Way, Pleasanton
Simply stunning in every way! Wonderful one 
level home with gleaming hardwood floors, 
gourmet granite kitchen with pantry. Spa-
cious great room overlooking the beautiful 
patio and backyard. Too many upgrades to 
list. Offered at $725,000

JUST LISTED OPEN SUN 2 - 4

6315 Inglewood Drive, Pleasanton
Beautiful 4 bedroom, 2 bath home.  
Sunny kitchen with granite slab counters, 
stainless steel appliances and tile floors. 
Wonderful step down family room with cozy 
fireplace. Large living room and spacious 
master bedroom. Lots of upgrades.  
Offered at $637,000

PRICE INCENTIVE OPEN SUN 2 - 4

323 Neal Street, Pleasanton
4 bed/2.5 bath, 2,567 sq ft on 16,884 sq ft lot, 

2 car garage, pool, amazing backyard,  
walk to downtown. Call for price

3462 Silver Maple Dr, Blackhawk
3 bed/2 bath, 2,412 sq ft on 11,328 sq ft lot,  

3 car garage, pool & in-ground spa.  
Million $$ views! $949,000

Come visit us this weekend and check out these Fabulous Properties!

Andrew Greenwell
Team Leader/CEO

AGreenwell@kw.com

Amazing Agents... 
Doing Amazing Things
“We are enjoying home ownership for the first time 

and are so grateful that we found our KW Agent 

to help us. Their insight, excellent negotiations, and 

knowledge of the Tri-Valley was amazing! 

Thank you for being there for us during 

the entire process.”   

— Janice & Ryan Spuller


